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How You Can Create 
Your Own Perpetual 

Money Machine 
 
 
John Jacob Astor was one of the first multimillionaires in America. A 
German immigrant, he arrived in the New World shortly after the 
Revolutionary war at the age of 20. By the time he died, in 1848, he 
had an estimated net worth of at least $20 million and was the 
wealthiest person in North America. 
 
For some perspective, Astor’s fortune was nearly one percent of the 
entire Gross Domestic Product of the United States at the time. Based 
on a percentage of GDP, it would put his net worth well over $100 
billion in today’s dollars, ahead of the likes of Bill Gates. He was the 
first multi-millionaire investor in the United States and would actually 
be the wealthiest person on the planet right now. 
 
In truth, Astor actually built two fortunes. The first was a fur-trading 
business.  
 
The fur trade was prosperous in North America, which, at the time, still 
had vast lands nearly untouched by humans. What Astor did was 
match this vast supply of furs with demand outside of the New World. 
He was a natural salesman, but he was also one of the first merchants 
in the new America who truly capitalized on international trade. 
 
North America was bountiful with furs, and Astor shrewdly negotiated 
with native American tribes to acquire furs that he then sold along the 
east coast. At a time when there was no indoor heating and winters 
could be harsh, animal pelts were in huge demand. And a fashion 
trend at the time, men’s top hats, made beaver pelts an especially 
valuable commodity. 
 
And although Astor’s expansion of his fur-trading business across 
America could be viewed as a continued investment into this demand, 
Astor had even bigger ideas. There was demand for North American 
furs outside of North America, too, so Astor built a network of trading 
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posts so that his furs could reach buyers in other places. He sold his 
furs in Canada and Europe. He even built an outpost in Oregon, which 
he named “Astoria,” that would allow him to ship furs across the 
Pacific to China, almost unheard of at the time. It was extremely 
lucrative.  
 
Astor built a literally global business, one of the first private 
businesses in the world that could be described as such. His eventual 
takeover of the entire North American fur trade evolved into what 
today would be considered a monopoly.  
 
As successful as the massive fur trading company was, Astor began 
looking for other ways to build his wealth. He had learned time and 
again that wars and other international disputes, such as embargoes, 
could disrupt his business through no fault of his own. He also 
envisioned a time when fur would no longer be in such high demand. 
 
What WOULD always be in high-demand, he thought, was land. 
 
And even though his company’s global reach meant that he had 
outposts all over the continent, Astor had always operated it all from 
one main base: New York City. As the years went by, he took notice of 
the fact that New York was actually growing into a giant hub, both for 
other businesses and for a huge number of residents. 
 
Flush with funds from his new trade with China, Astor bought his first 
New York property in 1799. At the time, only the southern tip of 
Manhattan was developed, and everything north of it was basically 
farmland. While many saw New York as nice little prosperous city in a 
nice little new country, Astor envisioned it becoming the financial 
capital North America, maybe even world. 
 
So he continued buying land, much of it undeveloped, extending 
northward on Manhattan Island. In fact, he started systematically and 
calculatingly using his earnings from the fur trade to acquire more and 
more real estate. By 1830, he had pulled out of the fur trade 
altogether, having converted his fur fortune into real estate holdings.  
 
Hopefully, you can see why it says above that Astor really created two 
fortunes. The first was the fur trading business, and the second was a 
vast real estate empire, which was at first financed by Astor’s initial 
business. 
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The second fortune, however, became what can only be described as 
“self-financing.” 
 
 
 

The original Waldorf-Astoria hotel, named 
after the tiny German town from which 
John Jacob Astor hailed and the family 
name, was built by his heirs on land the 
Astor family patriarch acquired. 
 
It opened in 1893 at the corner of Fifth 
Avenue and 33rd Street and became a 
luxury destination in the city of 
international business. 
 
It was torn down in 1929 to make room 
for the Empire State Building, the iconic 
landmark in the hub of commerce that 
John Jacob Astor envisioned New York City 
would become. 
 
 
 
 

 
In his early years as a real estate investor, Astor bought land he knew 
would become more valuable, then waited and sold it for a profit. It’s a 
strategy many investors have employed over the years, as the rate of 
return on appreciating values of high-demand real estate has always 
been very attractive. 
 
However, Astor came to realize that the real estate he acquired 
did not produce any sort of return while he waited to re-sell. So 
he turned to leasing the undeveloped lands he acquired. 
 
Astor made this significant change in his real estate investing 
philosophy when he acquired a long-term (62 years) Trinity leasehold 
for $62,500. This lease included Richmond Hill, a 465-acre piece of 
property. He began to sub-divide this land and leased out parcels 
separately. In 1806, his ledgers documented $10,000 of rental income 
from this land. In the same year, he had made $180,000 selling 
property outright. His initial returns selling land were 18 times larger 
than his income from leases, however, Astor realized that his income 
from leasing could be increased significantly. 
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With his shift to investing for long-term appreciation came dramatic 
increases in his rental income. By 1830, his real estate rental income 
amounted to $46,000 a year. In today’s dollars, that amount is 
staggering – about $1.2 million.  
 
What did Astor do with the income his properties were generating? 
 
He used it to acquire more property. Each investment he made 
generated enough income to invest in more property, which, in turn, 
generated enough income to acquire even more property. He had 
created what was, essentially, a perpetual money-making 
machine. 
 
This perpetual money machine built his wealth exponentially and 
quickly. All the while, he was able to keep all the property he had. 
Instead of turning over appreciating property quickly, he retained all 
the long-term appreciation in value while still managing to pull income 
out of the properties that continued to finance his wealth-building. His 
real estate investments, as mentioned earlier, were truly self-
financing. Income from all the leases went toward acquiring more 
property. 
 
Astor did all of this with an eye toward generational wealth, as in 
keeping the wealth in his family for generations. One of the ways he 
did this was by structuring his inheritance plan and those of his heirs.  
 
Instead of leaving all his wealth to his children, he set up trusts 
for them to get half his fortune, and the other half went to his 
grandchildren, the next generation.  
 
His own children’s trusts were set up so that they had to do the 
same.  
 
So this perpetual money-making machine was truly perpetual, 
providing for every future generation of his family. 
 
This plan remained until 1959, when an Astor heir finally decided to 
leave the family fortune to a charitable trust. Astor by then had been 
deceased for over a century, but the way he had set his family up 
could truly have lasted for perpetuity. 
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If you think about it, the nature of Astor’s generational fortune could 
have gone another way. For example, how many wealthy families with 
massive business empires simply pass on the business from 
generation to generation? Astor had eight children; surely he could 
have simply handed the reins of the fur-trading business over to them, 
and they, in turn, would have passed it down to their children, and so 
on. 
 
This happens all the time. But it comes with problems. For example, 
what if Astor’s children lacked his business acumen? They could have 
inherited a lucrative fur-trading business and run it into the ground. 
Then the idea of generational wealth crashes and burns. But more 
significant was Astor’s recognition that the demand for furs would 
diminish over time. Men could stop wearing top hats. Indoor heating 
would mean less necessity for the warmth of animal skins in winter. As 
he already knew, wars and trade disputes could cripple international 
commerce. But he knew what would always be constant. 
 
The demand for real estate. 
 
You see, Astor’s plan for perpetual wealth relied, in part, on 
something that would be in perpetual demand. What would 
people keep paying for, no matter what? Men might stop 
wearing top hats (they did), and people might stop relying on 
animal furs to keep them warm (they did), but people would 
ALWAYS need a place to live. Businesses would always need 
space to set up shop. To have a truly perpetual money-making 
machine, you need to deal in a commodity that is and always 
will be in perpetual demand. 
 
That demand, which Astor foresaw, exists to this day.  
 
Consider this chart, which shows just where Americans are spending 
their money: 
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As you can see, over the last 75 years, no one category of consumer 
spending comes even close to the amount of money spent on housing. 
We spend far more on housing than we do on anything else including 
food, transportation, and health care. 
 
This chart shows where we actually spend our money. It’s not tracking 
the increase in prices. It’s not charting future trends. It’s not trying to 
figure out what the next great investment will be. It’s tracking where 
the real money has been and always will be. For the last 75 years 
we’ve spent the most money on housing.  
  
Investing into demand was always paramount to Astor. What he found 
with real estate was constant, perpetual demand. People will always 
need a place to live. Here we are, 250-some years after Astor arrived 
in America, and it’s still the case. That demand is one of the top 
reasons that real estate should be in every investor’s portfolio. 
 
To be fair, Astor benefitted greatly from his idea that New York would 
burgeon into a major metropolis. In today’s America, the average 
person would be hard-pressed to find a location that would pay off the 
way Manhattan real estate did back in the 1800s. But that doesn’t 
mean that the average person can’t copy the same principles or time-
proven strategies that Astor used to build real estate wealth. 
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Literally anybody could: 
 

1. Reinvest a portion of their main income stream into creating a 
new income stream to diversify against loss of the main income 
stream 

2. Invest into the high-demand commodity of property 

3. Employ the strategy of self-financing investments 

4. Structure their wealth so that their children, and their children’s 
children reap the benefits (perpetual money machine) 

 
Based on the chart above that shows what Americans spend the most 
money on, it’s hard to argue that real estate is the most in-demand 
commodity to this day. So let’s move on to No. 2 above, which is the 
idea of self-financing investments. 
 
The average person today has many investment options. How many of 
them can be considered self-financing? The key to self-financing 
investments is those that offer recurring income. What investment 
choices do we have that are truly self-financing? Let’s take a look at a 
few of the most popular investments people make to see if they are 
self-financing: 
 
STOCKS: For the most part, stocks are not-self financing because 
they do not regularly pay income to the investor. Only stocks that 
regularly pay dividends would fit our description as self-financing. 
Doing some quick Internet research, you can find approximately 200 
stocks paying consistently monthly dividends. Only these 200 stocks 
might be considered self-financing out of the thousands of stocks 
available. 
 
MUTUAL FUNDS: In most cases, these investments are not self-
financing. They do not regularly pay income to their shareholders. Yes, 
some do but most don’t. Those that do, and re-invest income toward 
acquiring more shares, come with transaction costs that severely eat 
into the investor’s income. 
 
BONDS/CDs/MONEY MARKET ACCOUNTS: The majority of bonds 
pay interest income to the investor. These bonds would be self-
financing. However, Zero Coupon bonds would not considered be self-
financing because they don’t pay interest until maturity. That’s hardly 
perpetual money-making. Another challenge with these investments is 
they usually don’t pay a very high rate of return. 
 



Copyright 2017. © All rights reserved.     

LENDING MONEY: Loaning money to others would be self-financing if 
your borrower paid interest each month. The interest income you 
received could be used to loan additional funds to other borrowers. 
Lending money is risky if you don’t acquire some form of protection, 
such as a lien, on their property. However, with this higher risk, you’ll 
find higher rates of return. The other downside to lending money is the 
lack of investment appreciation. Throughout the loan payment period, 
your profits are tapped out at the interest rate charged. 
 
REAL ESTATE (HELD FOR RENT): Now, I’m a bit biased on this 
investment choice (as, it turns out, so was Astor). But real estate is 
one of the best self-financing investments you can make. This is 
because it pays for itself and, in many cases, it provides additional 
income that can be used to purchase additional investments. 
 
Why is this idea of self-financing so important for investors? It’s 
important because self-financing investments help you build wealth 
faster. With investments that are NOT self-financing, you need 
to use your own money to acquire more of the investment. 
With a self-financing investment, you can use income from the 
investment to acquire additional investments. 
 
There are really two big keys in Astor’s real estate strategy. They are: 
 

1. Investments that pay for themselves with the income they 
generate 

2. Investments that provide enough income to pay for the 
acquisition of additional investments 

 
Again, you might not be in the position Astor was, able to invest in the 
“ground floor” of Manhattan real estate, but you can create the same 
type of money-making machine that he did by copying the other 
things he wisely made use of. 
 
For example, you can: 
 

• Invest profits from your paycheck or a side business into a 
perpetual money-making machine (real estate) 

 
• Study population trends and housing needs (invest into demand) 

 
• Buy real estate when the time is right (low interest rates/high 

rents; when prices are down and/or in areas that are rapidly 
rising in value) 
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• Invest with a buy-and-hold strategy, aiming for recurring income 

and long-term growth 
 

• Use generation-skipping inheritance vehicles to ensure wealth 
stays in the family for generations 

 
So maybe you’re not in a position to buy large tracts of waterfront 
property in a major metropolis. But just about anyone can build a 
perpetual money machine by starting a little smaller. For example, a 
beginning investor can start a money machine going with just one 
single-family home. 
 
Let’s say you find an attractive rental property that would provide you 
with $500 a month of income after paying the expenses of the 
property. The expenses of the property would include the mortgage 
payment, property taxes, insurance and repairs. 
 
Each month you would collect $500 of investment income. This would 
provide $6,000 annually and would be considered self-financing 
because your tenants make the monthly payments. Within a few years 
you would have collected your entire down payment back and would 
still own the rental home. The self-financing investment would still be 
providing recurring income. 
 
If you reinvest the income you’re collecting from the 1st rental 
property into another similar rental property, you would be collecting 
$1,000 a month. The output of your perpetual money machine would 
double and this 2nd income stream was financed by your first income 
stream. 
  
The annual net income from two homes would now be $12,000. If you 
were to copy Astor’s strategy and not use this “extra” income for living 
expenses or for treating yourself to fancy vacations or new cars, you 
would simply keep reinvesting it into real estate. The investments are 
paying for themselves and paying for additional investments – the two 
rules of Astor’s investment approach. 
 
Now, this strategy is NOT for everybody. It’s a long-term approach, 
not some get-rich-quick plan. Investing for income and LONG-term 
appreciation doesn’t bring the immediate gratification of making a 
quick $25,000 by “flipping” a house. It’s not as glamorous. You don’t 
get to take before-and-after photos or hold that one big check in your 
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hands. This is what many people think of when they think of real 
estate investing. 
 
But the perpetual money machine approach of Astor is also 
nowhere near as risky. With this slow-and-steady method of 
investing, your tenants make the payments, so you’re not on 
the hook for a mortgage while you’re trying to re-sell the 
home. It’s also less work, as you’re not buying a dilapidated 
home to fix up and re-sell. 
 
And now is as good a time as maybe ever to invest in real estate for 
long-term income. The reason is the current climate of high rents and 
low interest rates. Sure, rates are going up, but they are still very low 
relative to historic norms. Meanwhile, rental rates are sky-high 
compared to historic norms. This combination of low rates (lower 
monthly payments) and high rents (more monthly income) is providing 
investors in single-family homes with positive cash flow amounts that 
were unheard of years ago.  
 
This approach also requires some discipline. This investment is self-
financing, but if you want it to grow, you can’t take your monthly rent 
checks and start using them to pay your bills or treat yourself. You 
must reinvest the income into additional income-producing assets. 
 
The nice thing is that you can do that for as long as you like. You can 
keep that machine churning out more and more money until you’re 
satisfied with the income it’s earning. After that $12,000 per year 
doubles to $24,000 then to $48,000 and then to $96,000, maybe you 
could live off of that, retire from your job. If that’s the case, you can 
simply stop acquiring new homes and live off the income the machine 
will continue to generate.  
 
Eventually, your tenants will have paid off the homes for you, and 
you’ll own plenty of homes free and clear. You could leave them to 
your children and grandchildren, and the perpetual money machine 
will continue to operate through generations, just like Astor’s did. 
 
As you can see from the example above, the whole thing really can 
start with just one single-family house – you don’t need to build 
one fortune first, then another, the way Astor did. If you buy a nice 
home in a nice area that will continue to be in-demand, you can 
start to build a money machine of your own. 
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I can help you get started on your perpetual money machine. I’m a 
licensed real estate broker who specializes in helping real estate 
investors identify, evaluate and acquire profitable rental properties. 
I have been investing in real estate for over 25 years and own a 
portfolio of over 75 properties. Over the years, I’ve also helped 
hundreds of investors acquire income property. I’ve learned many 
valuable lessons that may be extremely helpful for you. 
 
I’ll tell you right upfront: I’m not able to accept any investor as a 
client. I’m semi-retired and will only work with a small number of 
clients at any one time. More importantly, I will only work with 
qualified investors.  
 
If you would like to be considered as a client, complete the new client 
application at the end of this special report. It is important to answer 
the questions on this new client application honestly and accurately, so 
that neither your time nor mine is wasted. If you’re application is 
accepted, we’ll setup an initial phone consultation to discuss your goals 
and the best ways to get started.  
 
If your application is accepted, you’ll receive the full services, which 
includes: 
 

• My Complete Rent to Own System where you’ll learn how to 
increase your cashflow by 25% to 50%. You can use this 
additional cashflow to buy additional income-producing assets. 
  

• Access to my monthly wealth-building newsletter where I share 
different real estate investment strategies you can use to 
increase your income and build wealth. You’ll even get to see 
what I’m doing with my own investments. 
 

• My special course, “The 80/20 System for Hassle-Free 
Management”, where you’ll learn how to screen tenants for your 
rental properties.  
 

• Our 5 Point Home Search where we’ll help you identify 
undervalued properties.  
 

• For properties that match your criteria, we will walk through 
them together and analyze the condition and profit potential.  
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• We will help you with legal contracts and addendums and we will 
negotiate your purchase for the lowest price and best terms. 
 

• We will manage the closing process with all involved parties 
(lenders, title companies, appraisers, and escrow agents) 
 

• We will help you advertise, show and screen prospective tenants 
for your property. 
 

• We will help you create an auction like environment for your 
rental properties whereby, prospective tenants will compete for 
your property.  
 

• We will teach you How to Show & Prepare Your Property to 
Prospective Tenants 
 

• We’ll provide you with rental applications and lease agreements. 
 

• We’ll work with you EVERY step through the process until you 
have a qualified new tenant providing you with monthly income.  

 
Now I know what you’re probably thinking... what will this cost you? If 
your application is accepted, the minimum fee for my professional 
services is $4,000. The majority of this fee will be paid by the Seller of 
the property you acquire. You’re under NO obligation to buy any 
investment property. However, to have access to my services, you 
must be an accepted client. 
 

During Your Consultation, You’ll Also Receive The  
Following Special New Client Resources  - For FREE! 

 
 
NEW CLIENT SPECIAL BONUS #1 – Free College  

 
 
In this book, I share how I used real estate to setup free 
college education for my two daughters. Depending on 
how you use the strategy I outline in the book, you can 
save $100,000 to $200,000 on the cost of college. More 
importantly, I’ll show you how to set your child up for 
financial independence! 
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NEW CLIENT SPECIAL BONUS #2 – Accelerated Wealth  
 

 
You’ll receive my special report titled, “The Formula for 
Accelerated Wealth.” In this report, I share how you can 
dramatically increase your wealth with small apartment 
buildings. You will be surprised at what is possible. 
 
 

 
NEW CLIENT SPECIAL BONUS #3 – The Way to Wealth 
 

 
Ben Franklin was a statesman, scientist, entrepreneur, 
inventor and more. He is synonymous with ingenuity and 
achievement. In this essay by Franklin, you’ll learn a 
lifetime of financial wisdom. 
 

 
NEW CLIENT SPECIAL BONUS #4  - The Art of Money Getting 
 

The legendary P.T. Barnum shares practical advice for 
wealth accumulation. “Those how really desire to attain 
an independence, have only to set their minds upon it, 
and adopt the property means, as they do in regard to 
any other object they wish to accomplish, and the thing is 
easily done.”  
 

 
If you would like my help with your real estate investing, complete the 
attached new client application. You can send your application to:   
 
EMAIL: rob@DividendRealEstate.com 
 
FAX: 440-299-6211 
 
To your success, 
 
Rob Minton 
Broker, Author, Investor 
Dividend Real Estate, Inc.  
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P.S. I really will only accept one or two new clients each 
month. I love helping investors acquire income properties, but 
I am not willing to work 40 hours a week. In addition, I truly 
am selective on the clients I will accept. If you don’t want to 
apply to become one of my clients, there are plenty of real 
estate agents that can help you.  
 
With this in mind, I can only encourage you to send your 
application sooner rather than later. 
 

P.P.S. If you’ve seen the movie Titanic, you’ve seen a glimpse of the 
Astor family wealth. John Jacob Astor IV, John Jacob’s great-grandson, 
is portrayed in the film, representing the ultra-wealthy class of 
travelers aboard the famous ship. Unfortunately, John IV has the 
distinction of being the wealthiest person to go down with the Titanic. 
It’s estimated his net worth at the time was $87 million, which 
translated to today’s dollars would be about $2.2 billion. 
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NEW CLIENT APPLICATION 
If you would like to be considered for one of our limited new client 

openings, complete this short application. Please be honest with your 
answers, as we will use this information to determine if we’re able to 

help you achieve your goals. If your application is accepted, we will be 
in touch within the next 3 business days to schedule your consultation.  

 
First Name: _______________________  Last Name: __________________________ 
 
Email: ___________________________________   Phone: ______________________ 
 
Do you have any investment properties now? 
 
 
 
What is your target monthly income goal? 
 
 
 
Are you planning to pay cash or get financing for your investments? 
 
 
 
If financing, are you pre-approved? 
 
 
 
Would you like to buy real estate in your retirement account? 
 
 
 
Are you interested in full property management services? 

 

Why are you a great candidate for this investment? 
 
 
Please Send Your Completed Application to our office via fax or email: 
 
Send to Fax: 440-299-6211 
Send to Email: rob@dividendrealestate.com  
 


